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General agriculture economic conditions improve in
the USA, strong demand for M&A deals

Discussion of M&A volume graph — Key trends and sub-
conventional versus organic & sustainable sectors that are

organic growth agriculture attracting investment
and interest as M&A

targets
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Discussion of conventional versus organic markets

US Net Farm Annual Net Farm Income (NFI)
Compared to Average NFI between 2000-2019

Organic food trends
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Source: U.S. Dept of Agriculture, Economic Research Service

— The industry has surpassed US$ 100 billion in annual
revenues globally and has consistently generated annual
growth rates between 5% and 10%.

— The largest end markets are the USA and Europe, which
account for >80% of the end market for organic food and
drink.

— Fresh fruit and vegetables comprise a large portion of organic
food sales. These products were extremely resilient during
the COVID-19 pandemic due to sales through the
supermarket/grocery channel. In this case, the issue was not
demand, but maintaining the integrity of supply chains.

— On the supply side, there has been growth in organic-certified
land in all major geographies globally to keep pace with
increased demand. There are currently 72.3 million hectares
of organic farmland globally.

Source: The World of Organic Agriculture, Statistics & Emerging Trends 2021 Edition 7



M&A trends — Organic & sustainable agriculture

Organic & sustainable agriculture M&A volume

Selected trends
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— General increasing of M&A volume over the past several
years, with increased difficulty in executing M&A deals during
2020.

— Downstream deals (farm operators and farmland investors) are
the largest number by volume. Over the entire period, these
deals represent >40% of total deal volume.

— Equipment & services deals (including Ag-Tech) have
represented 20-30% of deal volume historically. This
percentage may increase because of the significant
investment that has been made in Ag-Tech companies
recently.

— Cross-border activity has been relatively stable during the
period, between 30-40% of total deals.
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Key sub-sectors that are attracting investment and
interest as M&A targets

High-value crops, with full supply chain Other trends

— Crops of interest include fresh citrus fruit, avocados, berries, — Indoor farming/horticulture
asparagus, etc.
— Regenerative agriculture and other environmentally-conscious
— The most attractive companies have the following growing practices
characteristics:
— In-field technology that has been accepted as a proven value

*  Own farmland or control productive farmland via by farm operators
contracts

*  Produce crops during “off-seasons” to achieve pricing
premiums

*  Operate a full supply chain that includes picking and
packing

¢ Large enough volume, scale, and operating
sophistication to efficiently do business with global
players

* Strong management team
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Horticulture trends that
are driving M&A deals
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Horticulture trends that are driving M&A deals

Market consolidation ...and strengthened resulting in strong
is driven from within by drivers from M&A activity which is
the sector... outside... set to continue




Horticulture market in 2030

— The horticulture market is changing rapidly and impacting the performance of all market players

— Over the coming decade, more substantial changes are expected that will reshape the horticulture market, and
thereby also the operations and sales models of market players. Overall, the level of professionalism will increase

throughout the market

Potential highlights horticulture market in 2030

Market Operations
Much larger market Regulations have become stricter

High-tech greenhouses gained significant

market share Importance of sustainability has increased

Ultra-large greenhouses gained market
Product complexity increased

share
Non-traditional geographies gained market Demand for total system suppliers has
share increased

Economics work for “new” crops to be

grown in greenhouses Labor shortages

More government involvement Sales

Vertical farming Transparency has increased

. Service-based business models have
Market dominated by a few large players .
become more important

Professionalism has increased on all ends



MARKET CONSOLIDATION DRIVEN FROM WITHIN

Attributes of winning market players

The changing horticulture market dynamics will benefit some market players while hurting others. Winning market players will
distinguish themselves from the rest based on several key characteristics

Key characteristics of winning market players

1

Active in the high-end
segment

Strong presence in all
important regions around
the globe

Capable of handling large-
scale assignments

Focused and specialized
know-how on
sophisticated products

Best-in-class services

Recurring revenue-based
business model

Strong reputation

8

Own intellectual property

Competitive pricing

Covering a broad variety of
crops

At the forefront of
sustainable solutions

Skilled, driven
management team,
ambitious to drive growth

Institutionalized

One-stop shop

Benefits of a top 3 player

Geographic diversification

Increase knowledge base/share

Improve marketing knowledge
wi

Build a global reputation

/ Investments in R&D

Gain efficiency/productivity and
cost reduction

Match culture suppliers and
clients

Benefits of a top
3 player

Increase professionalism and

e e . Increase negotiation power
institutionalize

Attract skilled personnel and

. .. Expand assortment
improve continuity

Increase distribution power

S

Leveraging on economies of scale, top 3 market players will be able to outperform competition on most of the key characteristics and become market winners

13



Elephants like to do it with elephants
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Bright prospects for horticulture sector...

: : : ...resulting in an appealin
The high-tech greenhouses market is supported by strong fundamental growth drivers... ?)utlook PP 9

A growing world population and related food Increase in hectares greenhouses built per year New build high-tech greenhouses forecast

. S L (in ha)
demand, a deqeasmg gvallablllty of Iand.and _GTEo— >
fresh water, stricter environmental regulations, 5311
stronger focus on sustainability and an 4.029 4.348 4.751 4993 : <= 850
increasing demand for higher-quality products s34 733
are expected to result in strong growth of the 550
2018 2019 2020 2021 2022 478

greenhouse development sector

Q

. . iah- <1%
High-tech greenhouses are expected to gain ~ High-tech WM <7% 0 2019, only <4% of

market share at the cost of mid and low-tech Mid-tech 3% b;hsi%?gf’e'gfgitigs 2020 2021 2022 2023 2024
greenhouses, as they score better on the consisted of mid to
overall meta trends, offer superior yields and Low-tech / <97% high-tech We see a bright future for
better suit investment funds which are __ I greﬁ%ﬁ;ﬁ:’t::mh suppliers to the greenhouse
increasingly backing growers Global installed base in potential sector, where companies active in
ha (2019) the high-tech segment can profit

from additional growth

Other growth drivers such as increased local Greenhouses are becoming larger and
. . . i more complex, boosting the need for new
food production driven by political tension, innovations and developments” BPNieuws,

extension of the greenhouse ‘crop portfolio’ Oct 2018
and mcreasmg complexity of greenhouses “In Russia, over 250 ha of new commercial
further drives demand for high-tech greenhouses were commissioned and

green houses further expansion is expected”Hortidaily,
Oct 2018




STRENGTHENED BY DRIVERS FROM OUTSIDE

...combined with strong deal appetite from private equity

In recent years, private equity investors have been highly active in
M&A transactions and commonly offer highly-competitive valuations,
driven by three key factors:

— Supported by strong equity markets and steady GDP growth in
Europe and the US over the recent years, deal appetite remains

Strong deal high. While slightly lagging behind in 2018, global total buyout
appetite value remained on par with the past five years at US$551bn in
2019

— Record levels of dry powder (uncalled capital) further increase
the pressure to find and execute transactions

— Driven by low interest rates, the leveraged financing market

Favorable . . . : . .

§i . continues to be highly supportive of private equity transactions,

|r!ancmg with lenders competing aggressively to extend credit on easy
environment

terms and at low rates (e.g. so-called covenant-lite loans)

— Stiff competition from both other financial investors and strategic
Search for buyers continues to support high valuation multiples

quality assets The increasing scarcity of attractive investment opportunities
further drives up valuations for good quality assets

Source: Bain Global Private Equity Report 2020, Argos Mid-Market Index

Global buy-out deal value (in US$bn)
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Floriculture

Edible

Both

...have resulted in many private equity-backed buy-and-

build platforms

Breeding

Selection of private equity-owned companies per segment
Retail

Growing

nim @

Yellow Holdings

Wholesale

Equipment / services
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RESULTING IN STRONG M&A ACTIVITY

Consolidation drivers result in y-0-y increase in M&A
transactions...

— Despite the COVID pandemic, with general M&A
deal flow dropping 30% in 2020, M&A activity in

horticulture still increased

— Consolidation drivers still apply

— Overwhelming amount of money available,
saving account won’t bring any returns and

cheap available bank financing

— Horticulture sector relatively resistant to
economic downturn

The horticulture industry is overall less
impacted than the overall economy

Does not apply to every segment

24
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...and the consolidation is set to continue

m # horticulture M&A transactions We expect the horticulture consolidation to continue, maybe at

an even higher pace
57
39
3 33
24
14

2012 2013 2014 2015 2016 2017 2018 2019 2020 — There will continue to be a lot of (cheap) money available

— Market consolidation drivers remain in force

66
59 *  The need for consolidation might even accelerate based
on what happened in Q2 2020
*  We do expect differences between sub-segments
— Several segments within horticulture have shown to be

(relatively) resistant to economic challenges

* This might attract additional investors
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Overview of the M&A

environment in LatAm
markets

ALEJANDRO DILLON

VICE PRESIDENT LATAM
OAKLINS
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Overview of the M&A environment in LatAm markets

LatAm agribusiness Principal players in Representative deal
overview agro-investments cases in LatAm

Specialization by
country

21




LatAm agribusiness overview

N
w» Argentina

Brazil

Chile

' 'Peru

Mexico

One of the most important
agricultural hubs in the
world.

Within its verticals, there
are plenty of investment
opportunities in:

— Commodities

— Fertilizers

— Seeds

— Animal Nutrition

— Forestry

2020 agro exports totaled
US$26 billion,
representing 60% of total
exports

Bioceres SPAC raised
+US$110 million in 2019

Brazil is the 4t world
producer of food and
leading player in
agribusiness.

Agriculture itself represents

close to 25% of Brazil’s
GDP.

Brazil has been growing at

a rate of 5.7% over the past

20 years. This is the result
of the increase in the
planted area and of
investments in productive
technologies.

Chile is a world leader
exporting fresh fruits:
+260,000 ha of fresh fruit
planted.

Agriculture and
Silviculture accounts for
3.2% of Chilean GDP

Chile also leads the global
salmon market. Salmon
farming sector achieved
very promising production
and efficiency rates.

Forestry is a booming
industry with high ROl and
with international players
deeply involved due to
macroeconomic stability.

Peru’s agriculture sector
had outstanding growth
rates in the last 2 decades
as a result of (i) growing
food demand from
emerging countries and
consumer behavior towards
healthy food, (i) attractive
taxation and labor
exemptions and benefits,
and (iii) optimal climate
conditions, among others.

Superfoods like avocados
and blueberries have had
an additional boost in
demand supported by their
high nutritional value.

Europe and the USA have
been Peru’s main fruit
markets and still have
growth potential.

Agricultural production in
Mexico has shown faster
growth than the overall
Mexican economy.

Largely due to great
foreign demand for
Mexican agricultural
products, such as bananas
and avocados.

CAGR agricultural
production, 2011-2020:

8.2%

CAGR agricultural

exports, 2011-2020:
6.7%




GLOBAL TRENDS & OPPORTUNITIES IN AGRICULTURE

LatAm agribusiness overview

Argentina: One of the world’s most important agribusiness hubs

COMMODITIES

Position in the Global Total Production
Ranking 2018 (in %)

Wheat #N 23%

Soybeans

Soybean

oil*

Corn

Sunflower #3

FERTILIZERS

Argentina is the #6 country in terms
of arable land area with 39b hectares

The Argentinian fertilizer market has
several relevant players, both
international and local

Dominant players in the industry have
acquired brands or companies in order
to diversify their portfolios and explore
opportunities in fertilizers

Bioceres acquired Chemotecnica
(2017) and Rizobacter (2018)

Los Grobo acquired Agrofina (2013)

Sumitomo Chemical acquired Nufarm
(2019)

*and rest of derived products

FORESTRY

World’s highest growth rates

Located in the Northeast region of the
country

ANIMAL NUTRITION

5% World bovine meat producer
6% Animal population in the world
8™ World cattle meat producer
10" Bovine meat exporter

Livestock breeding represents 5-7% of
Argentina’s GDP

US$3.1bn in meat exports during 2020
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LatAm agribusiness overview

Brazil: One of the world’s largest food producers

Brazil is the 4t largest food producer and leading player in agribusiness. Agriculture itself represents close to 25% of Brazil’s GDP.

Species Southern hemisphere World — Favorable production variables — 10 millions ha still waits to enter in
include land, soil, biomes, etc. production
Coffee
— Largest producer of coffee in the — Consolidation of business
Oranges world verticals and internationalization

. of Brazilian businesses
— Largest producer of oranges in the

Corn #3 . .

world — Growing agri-tech startups and IT
Soybeans #2 — Main exports destinations are environment applicable to Agro

Europe, USA and East Asia — Continuously developing new
Ethanol #2 i

— Leading multinational operating in .roads, railway and waterway
infrastructure

Sugar the country
Beef #2
- 3 S38o Paulo & Matto Groso were the Government incentives (mainly

states chosen by agribusiness taxes exceptions) to develop new

Pork #4 companies agro areas




Principal players in agro investments

Principal players in LatAm agro supplies Commodities
O0-BASF
ar 4
MoLINos agro

Seeds v
Y/
enta @ [/
TP = el

ALIMENTOS NATURALES

Fertilizers Private Equity

@9 pactual



Representative deal cases in LatAm

Chile

Has been sold to

M&A SELL SIDE
Agribusiness

The controlling shareholders signed a SPA with Joyvio Group to sell their 94.47% stake of
Australis Seafoods S.A., valuing the Company at US$880m.

LarrainVial advised the controlling shareholders during the entire sell process, including the
review of the company, due diligence, negotiation and closing of the transaction.

Joyvio Group has successfully established a domestic and overseas seafood industry presence,
and the acquisition of Australis Seafoods S.A. will significantly facilitate the comprehensive
implementation of the full seafood strategies of Joyvio Group.

LarrainVial also acted as the agent of the public tender offer executed by Food Investment SpA
(Joyvio’s Chilean SPV), which ended on 29 July 2019 with a successful acquisition of 99.838% of
the company.

Australis Seafoods is mainly present in the Xl and Xll region of Chile.

Largest company of the XlI with 25 licenses.

Potential for more than 100,000 tons of WFE.

11.3X US$921m

EV/EBITDA Deal size

Oaklins

RAIMUNDO
SILVA
Partner
Chile
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Representative deal cases in LatAm

Argentina

Has sold part of its forestry
portfolio to

M&A SELL SIDE
Forestry

Project Targus has been acquired by UPM
Forestal Uruguay.

We advised a group of investment funds
managed by The Rohatyn Group on the sale
of 15,100 hectares of pine and eucalyptus
forests to UPM Forestal Uruguay.

Targus Forestry Assets consists of
approximately 21,600 hectares (over
50,000 acres) of high-quality and mature
pine and eucalyptus forests in Tacuarembd
and Rivera, in the northern region of
Uruguay.

15,100

Hectares

UPM Uruguay has operated as a forestry
and timber supply company since 1990.
They are leaders in the forestry sector and
promote productive areas generating
qualified employment in the less populated
areas of the country.

US$65.5m

Deal size

Oaklins

ALEJANDRO
DILLON
Partner
Argentina
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Selected agriculture transactions in LatAm

ARGENTINA ARGENTINA
JAN 2020 SEP 2018

ARGENTINA
AUG 2018

ARGENTINA
AUG 2014

ARGENTINA
AUG 2013

PERU
2021

Project Fusion

Financial advisory in
the valuation of an
agribusiness
company.

PERU
2020

Project Blum

Sell-side financial
advisory in a
transaction involving
a blueberry and
avocado exporter.

PERU
2018

Project Berry

Valuation of a
company in the
agricultural sector
with more than 2,000
hectares.

PERU
2021

Project GEA Il

Financial advisory in
the valuation of an
agribusiness
company for a
potential merger.




Selected agriculture transactions in LatAm

CHILE
2019

Has been sold to

M&A SELL SIDE
Agribusiness

CHILE
2019

Fairness Appraisal

Fairness Opinion
Agribusiness

CHILE
2018

vspt.wine.group

Has been sold to

M&A SELL SIDE
Agribusiness

CHILE
2018

Has been sold to

M&A SELL SIDE
Agribusiness

CHILE
2017

Has been sold to

M&A SELL SIDE
Agribusiness

CHILE
2016

Has been sold to

M&A SELL SIDE
Agribusiness




Recent activity in SPACs
and their impact on food
and agriculture
businesses

MANAGING DIRECTOR
OAKLINS, DALLAS, USA
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Recent activity in SPACs and their impact on food and
agriculture businesses

Previously robust Valuation metrics Several takeaways
SPAC market differ among food for potential SPAC
conditions have and agriculture merger candidates or
cooled off in Q2 segments depending subsequent tuck-ins

2021 on appeal

31
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Previously robust US SPAC market conditions have
cooled off in Q2 2021
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Valuation metrics differ by investor appeal

Agriculture, Food & Plant-Based Companies: SPACs & IPOs (Market Data as of 06/15/2021)

. Share Announced Equity LTM FY '21 FY '21 FY'21EV/ FY'21EV/ FY '21YTD
Company Ticker . EV . . . Index YTD
Price / IPO Date Capital Raise REV REV EBITDA REV EBITDA Price A %
Numbers in millions except for share price
SPACs SPAC ETF -M.11%
Food & Consumer IPO ETF -2.23%
UTZ Brands uTz 234 33444 Aug 2020 440.0 1005.5 161.5 185.2 2.9x 18.1x 5.89% Russell 2000 25.64%
Tattooed Chef TTCF 219 1608.9 June 2020 5510 168.0 2394 33 6.7x 495.1x -4.46% Nasdaq 100 8.86%
Whole Earth FREE 133 894.0 May 2020 400.0 3813 500.8 83.8 1.8x 10.7x 22.11% S&P 500 13.06%
ARKO Holdings ARKO 10.1 3125.4 Sep 2020 456.0 4495.2 6937.3 229.2 0.5x 13.6x 1.67% Dow Jones 12.07%
Stryve ANDA 10.3 38.9 Jan 2021 67.0 50.8 (2.0) 3.3x NM 2.83%
Agriculture
Bioceres BIOX 12.0 637.7 Nov 2018 110.0 173.8 177.3 47.7 3.6x 13.4x 93.87%
AppHarvest APPH 15.6 1263.4 Dec 2020 505.0 23 204 (51.2) 61.9x NM -0.64%
AeroFarms sV 10.0 285.8 May 2021 357.0 NA NA NM NM 0.00%
Ginkgo Bioworks SRNG 9.9 2139.2 May 2021 2500.0 NA NA NM NM -0.70%
Benson Hill STPC 9.9 496.3 May 2021 628.0 161.0 (87.0) 1.9x NM -0.90%
Total 6014.0
IPOs
Healthy & Alternative Food
Beyond Meat BYND 145.3 9176.6 May 2019 240.0 417.9 566.2 (7.2) 16.2x NM 16.20%
Oatly Group AB OTLY 27.8 16703.4 May 2021 1400.0 477.2 682.0 (122.5) 24.5x NM 63.65%
Monde Nissin (PSE) MONDE 0.3 6186.4 June 2021 1000.0 1414.4 4.4x* 19.5x* 8.85%
Vital Farms, Inc. VITL 20.7 725.0 May 2021 200.0 2252 2512 8.1 2.9x 89.6x -18.25%
Laird SuperFood LSF 30.4 212.4 Sep 2020 58.3 27.9 46.0 (13.9) 4.6x NM -35.78%
Agriculture
Mission Produce AVO 224 1708.1 Oct 2020 96.0 8511 903.8 103.4 1.9x 16.5x 48.97%
Zymergen zY 43.7 5245.6 Apr 2021 500.0 14.1 2741 (287.6) 193.4x (18.2x) 61.93%
Total 3494.3

*Based on LTM financials due to unpublished estimates

Takeaway #1: $3.5bn in non-Ginkgo SPAC equity capital raise (including PIPE equity) is modest in comparison to the following:
$109bn in total North American SPAC capital raise 2020-2021YTD (Ag SPACs less than 3% of total).
$3.5bn in traditional agriculture and food company IPOs over the same period (Ag SPACs in line with traditional IPOs).
$26.2bn in VC and PE investments across > 2700 AgriFoodTech companies during 2020 (Ag SPACs dwarfed by VC funding across industry segments).

$6.3bn in R&D spending by the six largest global crop protection and seed trait input companies in 2020 (Bayer/Syngenta/Corteva/BASF/UPL/FMC).
$1.64bn in R&D spending by Deere & Co. alone during 2020.

Takeaway #2: Given the relatively large investments across the AgriFoodTech industry segments by VCs in 2020, we would expect additional
interest in the SPAC merger and traditional IPO offerings going forward if capital markets remain liquid.

Sources: CaplQ, Renaissance IPO ETF, Defiance Next Gen SPAC ETF, 2021 AgFunder AgriFoodTech Investment Report, Upstream Ag Insights published by Shane Thomas.
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North American agriculture and food company SPAC
& IPO future scenario takeaways

Opportunity scenario

— Continuation of global capital markets liquidity
— Transitory inflation
— Stable to lower interest rates (US 10-Year Note = 1.5% or less)

Scenario favors:

— Higher growth companies and disruptive business models with elevated
EV/Turnover growth valuation metrics

Such as:

— Companies in the Agrifood Value Chain with potential for “big picture”
impact in large and growing addressable markets
— Robotics, Al and sensing for automated harvesting

— Precision technology and equipment for planting & application of
crop inputs

—  Crop input biological, adjuvant or seed trait product companies
—  Carbon sequestration platforms

— Agriculture infrastructure, including indoor farming, vertical farming
or plant-based food ingredient processing

— In general, favors larger enterprise value platform companies

Caution scenario

— Tapering or tightening of global capital markets liquidity
— Persistent inflation
— Higher interest rates (US 10-Year Note = 2% or greater)

Scenario favors:

— Lower growth companies with stable cash flows and with modest
EV/EBITDA value metrics

Such as:
— Companies in the Agrifood Value Chain with potential for traditional PE
or strategic “buy-and-build” business models
— Basic organic and healthy food CPGs
— Traditional growers and processors
— Clean label ingredient providers

— In general, includes more smaller enterprise value tuck-ins and lower
middle-market companies
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A snapshot of European
debt markets for middle-
market companies

DEBT ADVISORY SPECIALIST
OAKLINS, NETHERLANDS
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Stance of the European
debt financing markets

Some of our key observations for mid-
market companies

— Lenders are showing more appetite as the impact of
COVID-19 weakens

— Fierce competition among lenders
— Banks versus debt funds

— Debt funds versus debt funds (widening their
scope/mandate)

— Pricing and leverage levels back at pre-COVID-19 levels
— Increasing number of listed SPACs
— Restructurings limited

— Trend towards ESG-linked transactions



Increasing number of SPACs listed on Euronext

Examples of SPACs that have been launched recently in the Netherlands

s a
- 2 N J -
€102m
N J - a N
€415m €250m
N J

€500m



Increasing importance of alternative lenders

European mid-market deals by lender type! Examples of large European fund closings 20207
€5.0b
€3.4b
— The pandemic has accelerated the growth in market share by €11.0b
debt funds

— Debt funds are widening their scope/mandate

— Approx. 80% of the European mid-market deals in Q1 2021

included direct lenders €23b

1) Source: LCD. Based on number of deals per Q1 2021
2)  Source: Preqin 38



Restructurings and defaults per Q1 2021

The number of restructurings and defaults is currently very limited'

100 ~
90 ~
80 A

70 +

2007 2008 2009 2010 201 2012 2013 2014 2015 2016 2017 2018 2019 2020 YTD
2021

m Defaults m Restructurings

1) Source: LCD. Based on number of deals per Q1 2021
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ESG-linked financing is
gaining presence

Increasing number of new (upper) mid-
market deals are ESG-linked

— To encourage borrowers to improve their ESG
performance

— Usually by including an ESG-ratchet on the margin

— Can be linked to various KPIs, such as waste, energy use
and providing employment opportunities to people with a
disadvantage in the labor market

— Not the same as green bonds/loans, which impose criteria
on the application of the funds

— Compliance is generally measured by an independent
third party

— We expect this trend to become the new norm



GLOBAL TRENDS & OPPORTUNITIES IN AGRICULTURE

Overview of trends in
Morocco and Sub-
Saharan Africa

ZINEB CHAOUNI
PARTNER

OAKLINS, MOROCCO

4



GLOBAL TRENDS & OPPORTUNITIES IN AGRICULTURE

Africa: a land of opportunities raising growing interest

Agricultural production in Sub-Saharan Africa

141,025kt
H Cereals

m Roots & Tubers
Pulses
B Meat
86,825kt m Oilseeds
B Sugar
W Fish

B Vegetable all

17,788kt
11,715kt 11,149kt 7,632kt 7,695kt 6 855kt

While wheat is the main staple in North Africa, Central and West Africa consume
higher amounts of roots, tubers and plantains; and maize is central to the diet of
those living in Southern Africa.

Source: Oxford Business Group —2021

Kenya, South Africa, and Nigeria are home to +50%
of financing deals in Sub-Saharan Africa

Top regions for agriculture- Top markets within
related financing deals in these regions (% of
Africa, 2010-July 2020 regional deals)

(% of total deals)

West Africa Nigeria
18% 75%

\ /
East Africa Kenya
44% 60%

R

Southern Africa South ﬁfrica
28% 54%




GLOBAL TRENDS & OPPORTUNITIES IN AGRICULTURE

Agriculture in Morocco employs 40% of the workforce
and accounts for 14% of GDP

Dynamic and diversified agricultural upstream... .. attracting large players...
Annual prod. (2018-2019 t)
SOMY WHEALreereernernernsessesessessteseteseseseteseseseseces 2,680k .I S 7 4 ’é‘
O BaTT@V ..o 1,160k
5% Cereals DUUM WREAT. ... seeeessseeeseeeess s 1,340k wi mar
o= SUGAE DEEL. .o 3,700k MITSUI&CO.
&> Sugar SUGAE CAMNE......ooooeiesecreceeeeeeeeeeiies s 520k
:“ FOrage Crops e 15,190k QY; OIam
©  Citrus Fruits Orange, clementine, small fruits & lemMon.........ccccccceveriieciinciinne. 2,620k
IR L T e ——————————— 1,910k
... as well as international financial institutions and investors
(};i POLALOES e 1,960k
TOMALOES oottt 1,350k
(\@) ORNIONS e s s 950k
Eg OlSEed e s 80k
Melon & Water MEION.......cooioeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeee e 1,070k
AADPIES oo 810k
R TP ot 460k
&y Fruits& REA FIUIES e 360k
7 vegetables CAITO oo 410k
SWEET PEPPEN ...t 250k
ZUCCRINTL .ot 200k
Other fruits & vegetables......... .2,708k
POUIIY e 710k
Meat REA ML 600k
L‘ MilK e 2,6 billion Lit 43

Source: Ministry of Agriculture, 2019
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